Mark Duske
Sales Representative
markd@chromascape.com

Mark Duske, Sales Representative for Paper, Ink and
Specialty products at ChromaScape, excels in managing
the central US territory while prioritizing the cultivation
of lasting customer relationships. Renowned for his
collaborative spirit, Mark actively fosters internal team
connections while relentlessly pursuing new business
opportunities. With a strategic focus on customer
engagement and business expansion, Mark's dynamic
approach underscores his commitment to excellence in
the competitive realm of sales and distribution.

With extensive experience spanning over several
decades, Mark establishes himself as a dynamic
professional known for his strategic acumen,
relationship-building prowess and pursuit of new
business opportunities. He showcases exemplary sales
leadership, driving significant revenue growth across
multiple states throughout the central US. Throughout
his career, Mark consistently demonstrates a
commitment to excellence, innovation and customer
satisfaction. His proactive approach to identifying new
business opportunities, coupled with his ability to foster
collaborative relationships, is instrumental in driving
growth and delivering exceptional results.

Mark holds a Bachelor of Arts in Business/Marketing
and an MBA both from Governors State University in
University Park, Illinois.

Mark is a devoted family man, married with two
children, a son and a daughter. He loves spending time
with his family, actively participating in his children's
activities. An avid woodworker, Mark enjoys crafting
cabinets, desks and entertainment centers. He also
dedicates time to home improvement projects,
extending his skills to assist family and friends. Known
for his knack for fixing things, Mark finds satisfaction in
repairing anything broken. A passionate sports
enthusiast, he avidly supports the White Sox and Bears,
indulging in his love for baseball and football. Mark
enjoys the outdoors, particularly fishing. Moreover, he
volunteers at Victory Reins Therapeutic Riding Center,
contributing his time to barn chores and supporting the
community.
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Top Skills:

Sales Management * Quality Management ¢ Safety
Management ¢ Territory Building « Customer Service *
Organizational Skills « Team Building

Specialties:

Paper * Ink « Coatings * Asphalt Sealers « Construction
Materials » Automotive « Consumer Goods
Experience:

American Excelsior Company: Sales Manager
Innocor, Inc.: Sales Manager

Michael's Cooperage Co., Inc.: Corporate Quality &
Safety Manager

Spiegel: Quality Analyst
JC Penney: QA Field Inspector

La-Z-Boy Galleries: Sales Person




