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ABOUT ME

As one of our Sales Managers, Bryan Young is 
responsible for growing market share, 
directing the training initiatives for the sales 
force to deliver outstanding on-site value, 
assisting customers in achieving production 
cost targets and providing counsel to the sales 
team and marketplace on key areas like raw 
material  procurement, material handling, best 
safety practices and targeted marketing 
strategies.

Embarking on his career with Amerimulch 
more than two decades ago, Bryan joined the 
industry during the initial emergence of 
color-enriched mulch on a nationwide scale. 
Renowned as a steady figure in the colored 
mulch sector, he takes immense pleasure in 
imparting his wealth of knowledge to 
ChromaScape's diverse customer base and 
collaborative partners.

Born and raised in South Louisiana, Bryan and 
his wife Patty are proud parents to four 
children and grandparents to seven 
grandchildren. He has called Northeast Ohio 
home for the past 30 years. Outside of his 
professional endeavors, Bryan finds joy in 
activities such as golfing, avidly supporting LSU 
and Cleveland sports teams and indulging his 
passion for cooking. He takes pleasure in 
sharing the rich flavors and cultural traditions 
of Louisiana cuisine with friends and family.

Top Skills:
Strategic Thinker • Problem Solver • Effective 
Verbal and Written Communication • Data 
Analysis • Supplier Relationship Management

Specialties:
Customer Service • Sales Strategy 
Development and Execution • Sales Force 
Training

Experience:
ChromaScape: Sales Representative/

Sales Manager

Bryan Young

Sales Manager

bryany@chromascape.com


